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There’s Plenty
of Year Left
I hope you’re having a great year so far.

Whatever your goals and plans were for
2011 when the year began, remember that
there’s still plenty of time left to achieve
them. If any of those goals and plans have
to do with real estate, give me a call.
I’m here to help!

All the best.

Paul Gibson
REALTOR®

®
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Outstanding Results.
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This March 2011 Preferred Client Newsletter will provide
analysis of the sales and inventory levels detailed in last
month’s Newsletter. Sales were up and inventory down
for Condominium (“Condo”), Townhome (“TH”) and Single
Family Home (“SFH”) listings in Clearwater Beach, Island
Estates and Sand Key for the calendar year ending
December 31, 2010.

The demand is strongest for Condos, which had 396 sales
and pending sales in 2010, against just 322 listings. The
largest market continues to be Condos, particularly
waterfront units. There are always price point buyers, those
who purchase the least expensive units without regard to
the view, condition, location, etc. However, we have seen
a flight to quality with premium Condos selling particularly
well. It is important to note that many premium Condos
are down 50% from their market high in 2005. The only
exception is Condos listed over $1 million where demand
is weaker than the under $1 million market.

Townhomes had 41 sales and pending sales, which is
remarkable considering there is such a limited inventory.

The year actually closed out with just 19 listings. We have only a five (5) month supply
of TH inventory.

SFH listings have sold well, with 117 sales and pending sales, and 101 units remaining
for sale. The deepest inventory is in SFH and it is only 10 months of supply. SFH market
values suffered a deeper market drop than Condos in most instances.

I write very little about rentals, but the rental market has turned so significantly in favor
of the owners/landlords, that I will cover rentals in the next issue.

Please feel free to call with any questions.

Paul


