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Condominium Documents 

I wrote last month about the failure of a large condominium 

project to secure a U.S. Department of Housing and Urban 

Development exemption (“HUD Exemption”) and the voiding of 

its contracts.  There is another significant obligation of developers 

and real estate agents, e.g. Condominium Documents. 

 

The State of Florida must approve all developer Condominium 

Documents and they are also an integral element of the FAR 

Residential Sale and Purchase Contract for condominium resales.  

Condominium Documents consist of the following five (5) 

components: 

 

1. Declaration of Condominium 

2. Articles of Incorporation 

3. Bylaws and Rules of the Association 

4. Most recent year end financial information 

5. Frequently Asked Questions and Answers 
 

Florida Statute provides for a buyer’s right to review the 

Condominium Documents for three (3) business days from 

Contract execution.  The buyer may void the Contract with a 

written notice within this Rescission Period and receive a full 

refund of any deposit monies paid.  The buyer does not need a 

reason to void the contract.  The buyer’s right to void the sale 

terminates at closing. 

 

I advise clients that they should carefully examine the 

Condominium Documents, with emphasis on the rules and 

finances of the Association, as they are the most likely to affect the 

buyer in the future.  Rules directly affect the use of the 

condominium and have restrictions such as the minimum rental 

period and the maximum weight of your pet(s).   Financial 

statements will detail the financial health of the association and are 

very important for older condominium complexes as they may 

have inadequate financial reserves, thus exposing the new owner 

to future special assessments. 
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