
There was a shocking event in our local real estate market last week.  Water's Edge, a 
subsidiary of Tampa-based Opus South, is constructing a 153 unit condominium in 
downtown Clearwater.   Their sales commenced in 2005 and the favorable timing resulted 
in 109 contracts with a value of approximately $100 million.  Delivery is scheduled for 
July 2008. 

 
Federal law requires large residential developments to provide the U.S. 
Department of Housing and Urban Development (“HUD”) with a property 
report for their approval or the developer can include language in their 
contract that guarantees the project will be completed within two (2) years or 
the buyers can cancel and receive a full refund.  The HUD approval is a 
painful process and some developers have opted for an Exemption by 
contractually committing to complete their project within two (2) years. 
 
Water’s Edge officials thought they were Exempt.  No HUD property report 
was filed.  A legal review of the documents by the company’s lawyers 
resulted in a determination that the contract language was inadequate for the 
Exemption.  Water’s Edge contracts are therefore null and void. 
 
Water’s Edge buyers are now facing a real estate market where their 
condominium purchase prices significantly exceed market value.  Opus is 
offering 10% discounts off the original contract price to Water’s Edge buyers 

for new contracts.  It is my opinion that the vast majority of Water’s Edge customers will 
not enter into new contracts despite the discount. 
 
Approval of “Condominium Documents” by the State of Florida has historically been of 
greater concern than HUD approval.  We will review Condominium Documents in the 
next issue. 
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